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New items for this week in RED

AlG
People don’t lay awake at night and worry about life insurance, they worry about retirement. Get sales ideas and client
prospecting tools; BGA promotional materials; and unique selling strategies for client meetings on “Retirement Protection”

by clicking here.
AXA

Permanent life insurance can be a key component of your clients' overall portfolios, helping them adapt to changes in their
lives and stay protected. To see how to put this idea into practice for your clients, check out our sales concepts and
prospecting ideas, available at: Here

Banner/L&G

Quotes Done Right Ending April 28

As of April 28, 2017, Quotes Done Right will no longer be available. We’d like to thank all of our distribution
partners, who have supported QDR since its launch. We look forward to sharing new and exciting digital
innovations with you in the future.

Is Your Client Eligible for APPcelerate?
For qualified applicants, APPcelerate can make the underwriting process quick and convenient with no medical exams,
labs or APSs. Download the flyer.

$841.4 Million Claims Paid in 2016
Paying death benefits to beneficiaries is the real story behind our business. It's more than just a number.
Download the infographic.

John Hancock

Sales Success Story — How the All New Accumulation IUL and Vitality Saved a Case
Learn how the new Accumulation IUL with Vitality gave a producer the best accumulation solution to meet his high-net
worth client's supplemental income needs.

Lincoln Financial

Lincoln Leader - Life

Lincoln MoneyGuard® Il — Introducing Expanded Payment Options and Pricing Changes

Please note: You must be logged into one of the Lincoln Producer Sites to access some of the links within this document.
Read More

Earlier this year, we announced plans to pursue a separation of a substantial portion of our U.S. Retail business, which
includes the retail distribution of individual life insurance policies and annuity contracts issued by MetLife Insurance
Company USA (MLUS), First MetLife Investors Insurance Company (FMLI) and New England Life Insurance Company

Minnesota
Applying online through eApp already gets you through the process faster than a paper app. Now it offers the option for
clients to complete their tele-interview immediately after the app is submitted - potentially speeding up the process
even more!
The process is simple:

e  Submit eApp.

e Have your client call 1-800-658-3208 to answer a few medical, financial and lifestyle questions.

e We're notified the interview is complete and will take it from there.
Learn More about e-app

Nationwide

Boost Retirement Income with Life Insurance From NationwideDid you know that only 14% of pre-retirees say they’re
very confident they'll be able to live the retirement lifestyle they desire? Offer them a triple layer of tax protection with
Nationwide YourLife® Indexed UL Accumulator, so they can live retirement their way. Learn more with our

Nationwide CareMatters pays an easy-to-manage cash indemnity benefit, meaning no monthly submission of bills and
receipts. Watch and learn more about the benefits of cash indemnity.



http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=http%3A%2F%2Fretirestronger.com%2Fproducers%2Fcampaigns.html%3Ftab%3D3&id=12732&viewers_email=cristina%40ocbis.com&dest=http%3A%2F%2Fretirestronger.com%2Fproducers%2Fcampaigns.html%3Ftab%3D3
https://us.axa.com/selling-life-insurance/offer/dear-life-changes.html
https://t.e2ma.net/click/7wkh0/jyhd4h/fz7qfi
https://t.e2ma.net/click/7wkh0/jyhd4h/bk9qfi
http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=http%3A%2F%2Fjh1.jhlifeinsurance.com%2Fjhl-ext-templating%2Ffiledetail%3Fvgnextoid%3Df59d158bfe32b510VgnVCM1000003e86fa0aRCRD%26siteName%3DJHSalesNet&id=12732&viewers_email=cristina%40ocbis.com&dest=http%3A%2F%2Fjh1.jhlifeinsurance.com%2Fjhl-ext-templating%2Ffiledetail%3Fvgnextoid%3Df59d158bfe32b510VgnVCM1000003e86fa0aRCRD%26siteName%3DJHSalesNet
http://lfgnews.us.newsweaver.com/icfiles/200/1000300/1001786/125577/551131dd4d2ba66aea4fab5b/lincolnlifeleader04172017final.pdf
https://advisor.securian.com/userservices/?MLFilterOrigURL=%2Fsites%2Fadvisor%2Fsales-marketing%2Fapplications-forms%2Flife-insurance-application-tools%2Feapp&login=login
http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=https%3A%2F%2Fnationwidefinancial.com%2F%23%21%2Fproducts%2Flife%2Funiversal%2Fyourlife-indexed-accumulator%3FselectHorizontalTab%3DSales%2520Resources%26selectStrip%3DSelling%2520IUL%2520Accumulator%26anchorId%3DIBRP-video&id=12818&viewers_email=cristina%40ocbis.com&dest=https%3A%2F%2Fnationwidefinancial.com%2F%23%21%2Fproducts%2Flife%2Funiversal%2Fyourlife-indexed-accumulator%3FselectHorizontalTab%3DSales%2520Resources%26selectStrip%3DSelling%2520IUL%2520Accumulator%26anchorId%3DIBRP-video
http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=https%3A%2F%2Fnationwidefinancial.com%2F%23%21%2Fproducts%2Flife%2Funiversal%2Fyourlife-indexed-accumulator%3FselectHorizontalTab%3DSales%2520Resources%26selectStrip%3DSelling%2520IUL%2520Accumulator%26anchorId%3DIBRP-video&id=12818&viewers_email=cristina%40ocbis.com&dest=https%3A%2F%2Fnationwidefinancial.com%2F%23%21%2Fproducts%2Flife%2Funiversal%2Fyourlife-indexed-accumulator%3FselectHorizontalTab%3DSales%2520Resources%26selectStrip%3DSelling%2520IUL%2520Accumulator%26anchorId%3DIBRP-video
http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=https%3A%2F%2Fnationwidefinancial.com%2F%3FWT.mc_id%3D%26WT.dcsvid%3D8112997%26utm_source%3DExactTarget%26utm_medium%3DEmail%26utm_campaign%3DEIP11717_EML__CareMatters%26utm_term%3D165112%23%21%2Fproducts%2Flife%2Flong-term-care%2Fyourlife-carematters%3FselectHorizontalTab%3DSales%2520Resources%26selectStrip%3DWhy%2520Nationwide%2520CareMatters%26anchorId%3DwhyNationwideCarematters&id=12818&viewers_email=cristina%40ocbis.com&dest=https%3A%2F%2Fnationwidefinancial.com%2F%3FWT.mc_id%3D%26WT.dcsvid%3D8112997%26utm_source%3DExactTarget%26utm_medium%3DEmail%26utm_campaign%3DEIP11717_EML__CareMatters%26utm_term%3D165112%23%21%2Fproducts%2Flife%2Flong-term-care%2Fyourlife-carematters%3FselectHorizontalTab%3DSales%2520Resources%26selectStrip%3DWhy%2520Nationwide%2520CareMatters%26anchorId%3DwhyNationwideCarematters

North American
Your clients want to feel confident that the company that's helping them protect their futures is a strong and stable one. As

a member of Sammons Financial Group®, which was recently ranked by LIMRA as the 10th largest writer of individual life
insurance®, North American's story of long-term reliability can be found in the numbers.

Share this consumer approved flyer with your clients to show them why they can count on North American now

and into the future.

Policy Change Application Updates for California and Pennsylvania
We are pleased to announce that our updated Policy Change applications have now been approved in California
and Pennsylvania Group filed Products.

Rapid Builder IUL Reminder: MEC Status & Underwriting Requirements Based on corrider Death Benefit
With the recent introduction and launch of the new Indexed Universal Life (IUL) products, we want to remind you
that a policy will become a Modified Endowment Contract (MEC) in year one if excess premiums are deposited
into the policy.

New General Purpose Application for California and Pennsylvania To comply with IRS Federal Regulations,
this application was required to be revised. Read More Here

Prudential
UL Protector Approved in CA and WY - Effective April 24" the February 2017 version of UL Protector (ULNLGA-2016)
has been approved in California and Wyoming. _

We Have an Rx for That: See Our Most Popular Topics
Need quick information on how Underwriting considers specific health conditions?

Masterpiece of Love Every life is a work of art. Prudential’s Masterpiece of Love campaign helps people turn the memory

of someone they’ve lost into a ‘Masterpiece of Love'. to view videos, stories and submissions by customers via
social media.
Add More Life Clients may be concerned about outliving their savings in retirement. Listen to this with

Prudential Advanced Marketing's Jill Perlin and Lina Storm for tips on helping them with those challenges.

Pr iv

The following compensation updates for Preserver |l are effective immediately: For issue ages 0 - 80: increase of 1%; For
issue ages 81-85: increase of 2%. The new rates will be applied for policies with application signed date on or after March
1, 2017. For additional information, click here.

SBLI
On April 13 SBLI hosted a webinar for IDA, during which they shared the highlights of their Whole Life products. A replay of
the webinar can be viewed here: https://www.ida-national.com/webinars/sbli-whole-life-webinar/.

Symetra
Our new sales idea shows how two Symetra UL-G policies equaling the total coverage needed and our optional Return

of Premium Rider helped a client get guaranteed coverage and the added control and flexibility he desired. Read more

ni f Omah
Get the Inside Scoop on Our New Life Protection Advantage UL
Watch this short video to learn how the new Life Protection Advantage IUL can offer clients long-term guaranteed
protection and flexibility for the future.

Give Your Clients Options for the Future
With an IUL or GUL policy, your clients receive the protection they need today and, through the Guaranteed Refund Option
rider, they also have flexible options for the future. Learn more about this feature.

Quotes for Sales Professionals
Download the Mutual of Omaha Quotes for Sales Professionals app and quickly run quotes for your clients whenever,
wherever.



http://images.nalife.northamericancompany.com/Web/NorthAmericanLife/%7bf0c6c0f3-6857-4d04-83e4-774f7611f8d3%7d_339NM_Strength_Flyer_0417.pdf?elqTrackId=20ec7bdda1bb4b56861ae64fee1eb1df&elq=e4cc3c09ff7845db9603aa79b7ea1773&elqaid=1030&elqat=1&elqCampaignId=839
http://app.nalife.northamericancompany.com/e/er?s=1232628782&lid=1035&elqTrackId=7ADF85BFB59934DAA369568A4DCDC751&elq=660684d33fac4efc977840b1c5a4e3fb&elqaid=1034&elqat=1
http://app.nalife.northamericancompany.com/e/er?s=1232628782&lid=1033&elqTrackId=9D2309334C40793222C8EEB94C6A6DA6&elq=660684d33fac4efc977840b1c5a4e3fb&elqaid=1034&elqat=1
http://app.nalife.northamericancompany.com/e/er?s=1232628782&lid=1037&elqTrackId=533C0991D6A704E5D0DDE56BAF4F8039&elq=660684d33fac4efc977840b1c5a4e3fb&elqaid=1034&elqat=1
http://click.e.email-prudential.com/?qs=2714c5ea769c6d2e26b7e913921eb0d199cd71d282527058fb5851ffd51aa27674499cbbc7b2b98d658ae3cd8f109f76
http://click.e.email-prudential.com/?qs=2714c5ea769c6d2e3f18ffb765745998d66a464df192dba146d6b1136343f48d92dc01320a3bccf5d52ad67ae886df80
http://click.e.email-prudential.com/?qs=2714c5ea769c6d2e3f18ffb765745998d66a464df192dba146d6b1136343f48d92dc01320a3bccf5d52ad67ae886df80
http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=https%3A%2F%2Fheart.prudential.com%2F&id=12818&viewers_email=cristina%40ocbis.com&dest=https%3A%2F%2Fheart.prudential.com%2F
http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=http%3A%2F%2Fwww.prudential.com%2Fmedia%2Fmanaged%2Fili_video%2Fili_video_addmoreLife_v10.html&id=12818&viewers_email=cristina%40ocbis.com&dest=http%3A%2F%2Fwww.prudential.com%2Fmedia%2Fmanaged%2Fili_video%2Fili_video_addmoreLife_v10.html
http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=http%3A%2F%2Fview.protective-email.com%2F%3Fqs%3D7b69feb79c37e47229874a15c615900a279dbad82febb4e87261b49b41fb03d6d03a7dc02a0cb51c&id=12624&viewers_email=cristina%40ocbis.com&dest=http%3A%2F%2Fview.protective-email.com%2F%3Fqs%3D7b69feb79c37e47229874a15c615900a279dbad82febb4e87261b49b41fb03d6d03a7dc02a0cb51c
http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=https%3A%2F%2Fwww.ida-national.com%2Fwebinars%2Fsbli-whole-life-webinar%2F&id=12732&viewers_email=cristina%40ocbis.com&dest=https%3A%2F%2Fwww.ida-national.com%2Fwebinars%2Fsbli-whole-life-webinar%2F
http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=http%3A%2F%2Flinks.mail3.spopessentials3.com%2Fservlet%2FMailView%3Fms%3DMjcwOTM2ODYS1%26r%3DNjg2MzI4MDQ4ODgS1%26j%3DOTIzMjI1MzUxS0%26mt%3D1%26rt%3D0&id=12208&viewers_email=cristina%40ocbis.com&dest=http%3A%2F%2Flinks.mail3.spopessentials3.com%2Fservlet%2FMailView%3Fms%3DMjcwOTM2ODYS1%26r%3DNjg2MzI4MDQ4ODgS1%26j%3DOTIzMjI1MzUxS0%26mt%3D1%26rt%3D0
http://echo2.bluehornet.com/ct/5368311:QBuqsYkUN:m:1:370118522:5D06F6733E866AC814B498B7A466B31D:r:subscriber
http://echo2.bluehornet.com/ct/5368312:QBuqsYkUN:m:1:370118522:5D06F6733E866AC814B498B7A466B31D:r:subscriber
http://echo2.bluehornet.com/ct/5368313:QBuqsYkUN:m:1:370118522:5D06F6733E866AC814B498B7A466B31D:r:subscriber

