
 
 

Week of 12/24/2014 -12/31/2014 
 New items for this week in RED  

 Assurity 
AG Select-a-TermMarketing Flyer 
 
Allianz 
Here's a link for the webinar, "The art and science of policy reviews" held Thursday, 7/17, if you would like to pass it on to those that were 
unable to attend. Recording  https://allianzlife.webex.com/allianzlife/lsr.php?RCID=6529ba56656a48a193da8d5f12be442b 
 
American General 

Not Your Average Grocery Getter  

Increase your chances of winning a BMW 528i pre-paid lease by adding AIG's unique living benefit riders to your sale. Learn more  

New Generation of Life Insurance  

Watch this video and hear a successful producer's message to clients purchasing AG Asset Protector. Watch video  

 
Aviva/AccordiaLife  
Cash Accumulation Comparison What could your clients experience over the life of their policies? Do you know how Lifetime Builder stacks 

up? Review the flyer at the link below to see how Lifetime Builder compares against key competitors Flyer 1 Flyer 2 Flyer 3 

This week, we're rolling out MORE new pieces that take a hard look at Lifetime Builder's cash accumulation potential compared with key 

competitors' products.  What could your clients experience over the life of their policies?  Do you know how Lifetime Builder stacks up?  

Lifetime Builder v Eclipse (Minnesota Life) 

Lifetime Builder v FlexLife IUL (Life of the Southwest) 

Each time we add new content to the Spotlight on Sales page of Accordianow.com, you will receive an emailed "SOS alert."   
 
Aviva/Athene Annuity 
If you are already contracted with Athene Annuity and Life Company, West Des Moines, IA (Athene IA, formerly Aviva), you must 
complete product training prior to selling the "New" Athene Benefit 10. 
 
Fidelity Life 
Introducing the new Pathfinder iPad App! Video 
 
Genworth 
Learn about the differences and consider several hypothetical situations in our popular sales idea, Make an Informed Choice: Long Term 
Care or Chronic Illness Rider?  
 
ING / Reliastar/Voya  
An Untapped Resource for the Middle Class  

Head of Life Distribution Dave Wilken authors an article for Life & Health Advisor, highlighting the benefits of cash value life insurance for 

middle market households. Learn more  

 
John Hancock 
New to Field Underwriting Guide: Foreign Travel/Non U.S. Resident Tab  
Visit our recently launched Field Underwriting Guide on jhsalesnet.com to check out the new Foreign Travel/Non-U.S. Residents tab. Use 
the search tool to easily determine country codes and corresponding requirements and guidelines.  Click here  to learn more about what the 
guide has to offer -- or here to see how to access.  Visit JH SalesNet today to start exploring our interactive Field Underwriting Guide. 
 
L&G America / Banner 
InTouch Underwriting DialogueClick below for the latest InTouch Underwriting Dialogue. Authored by Legal & General America’s medical 

and underwriting specialists and published for like-minded agency professionals, this issue examines underwriting Hepatitis C. Learn 

more.  

Lincoln Life    
Lincoln Leader Life 
 
MedAmerica 
Want to learn more about FlexCare's Shared Extended Benefit Rider? Check out this short training and see how you can offer excellent 
shared protection at an affordable price! Watch the video now 
 
MetLife 

Whole Life Up Close is an educational interactive mobile app that teaches clients the benefits of whole life insurance. Whole Life Up Close is 

now available on all Android tablets in addition to Apple's iPad and iPad mini. Visit the MetLife Investors portal with your Android tablet or iPad 

to download today Learn more  

 
 

http://click.aglife-email.com/?qs=ccd6bc357c338432c35061cc478ee28c3eea27adffc1b33443b774156c1f8f21
https://allianzlife.webex.com/allianzlife/lsr.php?RCID=6529ba56656a48a193da8d5f12be442b
http://retirestronger.com/producers/agap/agap_contest_appt.html?cmpid=EMC-AGnews-BetterRide3rdpromo-Dec112014
http://retirestronger.com/producers/videos/schumaci-producer.html
https://t.e2ma.net/click/vqerh/j1qq5p/7b3phc
https://t.e2ma.net/click/vqerh/j1qq5p/n43phc
https://t.e2ma.net/click/vqerh/j1qq5p/3w4phc
http://salesandmarketingtoolbox.dmplocal.com/main/index.php?action=t&tag=Lifetime+Builder+v%26nbsp%3BEclipse+%28Minnesota+Life%29&id=5342&viewers_email=jo%40ocbis.com&dest=http%3A%2F%2Fsalesandmarketingtoolbox.dmplocal.com%2Fdsc%2Fcollateral%2FAIUL2047_%2811-14%29_SpotlightOn_FlexLIfeIUL_MinLife.pdf%3Futm_source%3DDMC%26utm_medium%3DEMAIL%26utm_content%3DElpwDQAGXxZMWlde%26utm_campaign%3D5342%3ASpotlight+On+Sales+Email+Template
http://salesandmarketingtoolbox.dmplocal.com/main/index.php?action=t&tag=Lifetime+Builder+v+FlexLife+IUL+%28Life+of+the+Southwest%29&id=5342&viewers_email=jo%40ocbis.com&dest=http%3A%2F%2Fsalesandmarketingtoolbox.dmplocal.com%2Fdsc%2Fcollateral%2FAIUL2044_%2812-14%29_SpotlightOn_FlexLIfeIUL_wbrand.pdf%3Futm_source%3DDMC%26utm_medium%3DEMAIL%26utm_content%3DElpwDQAGXxZMWlde%26utm_campaign%3D5342%3ASpotlight+On+Sales+Email+Template
http://cl.s6.exct.net/?qs=c224788ee4d98ef89b4b839505d2e418eadecf91dd34d68e6320ba763676fb13
http://youtu.be/nBK0LHT_C94
http://app.solutions.genworth.com/e/er?elq_mid=5359&elq_cid=623&s=1650692320&lid=5800&elq=cb8060444c2d47de82c8c553a65e8969
http://app.solutions.genworth.com/e/er?elq_mid=5359&elq_cid=623&s=1650692320&lid=5800&elq=cb8060444c2d47de82c8c553a65e8969
http://www.lifehealth.com/cash-value-life-insurance-untapped-resource-middle-class/
http://jh1.jhlifeinsurance.com/vgn-ext-templating/v/index.jsp?vgnextoid=e8db1817ba8c6410VgnVCM1000003e86fa0aRCRD&vgnextchannel=559cd6540c04c210VgnVCM100000578bfa0aRCRD
https://jh1.jhlifeinsurance.com/JHSalesNet
https://t.e2ma.net/click/vqerh/j1qq5p/jp5phc
https://t.e2ma.net/click/vqerh/j1qq5p/jp5phc
http://lincolnfinancial.dmplocal.com/main/index.php?action=t&tag=Lincoln+Leader&id=59070&viewers_email=jo%40ocbis.com&dest=http%3A%2F%2Flincolnfinancial.dmplocal.com%2Fdsc%2Fcollateral%2FLincolnLifeLeader12172014%282%29.pdf
http://links.medamericaltc.mkt4668.com/ctt?kn=26&ms=MjE1OTM1NjcS1&r=Njg3NDc1NDIzODkS1&b=0&j=NDIxNTQxNzU4S0&mt=1&rt=0
https://www.metlifeinvestors.com/RPP/Public/StaticFiles/SHARED/pdf/LIF/WL_upclose_FAQsGeneric_flyerFINAL.pdf


  
Minnesota Life 
All newly issued policies will now be required to confirm health of the proposed insured upon policy delivery 

Nationwide\ 
Redefining Retirement Income--Learn how you can help provide your clients with more clarity in developing a retirement income strategy. 

Learn more. 

 North American 

Prospecting on social media isn’t so different from prospecting in person. Read these tips for the big three platforms! [read] 

Effective January 9, Custom Guarantee will be temporarily removed from SimpleSubmitSM for cases written in California due 
to system updates. 

Effective immediately, North American will include a policy delivery receipt with every policy issued. Read more. 

Protective 

Short-Duration Protection with More Value  

A traditional term policy isn't the only way to provide low-cost, short-duration coverage for clients. The Choice Series solution can help clients 

get more from their protection Learn more  
 

Show clients an innovative way to use life insurance to protect their retirement assets with a new training program on RetireStronger.com 
called "Making the Sale". 
Clients Overwhelmed? Try a Simpler Approach -When trying to meet protection and growth needs, clients can be overwhelmed by various 

strategy and index options. But this Choice Series solution can provide a simpler approach. Learn more 

Prudential 
Research on Financial Behaviors of Women  
Five years into the financial recovery, women appear to be feeling more financially secure, yet financial services firms can still 
do better to help meet their needs. View a new research study where Prudential discusses the financial experience and 
behavior among women and share their "Women and Money" website with your female clients. New Research Study  Women and 
Money Website  
 
SBLI 
Satisfy Your Clients’ Many Needs with SBLI Whole Life---Are you looking for a life insurance product with the flexibility to add as many as 

seven riders for whatever coverage needs may come your client’s way? Do your clients want a savings tool which will allow them to access 

cash for supplemental retirement income, the kids’ tuitions, and more? As you will see in SBLI’s newest sales flyer, your clients can have all 

of these benefits with SBLI Whole Life. Learn more.  

Symetra 

Symetra Classic Outdoes Itself with LPB Premier Pricing  

Symetra Classic with Lapse Protection Benefit was already a top performer in the GUL marketplace. With LPB Premier pricing, it 

performs even better. Designed to provide lower premiums on your larger cases, LPB Premier premiums average 6-10% less than 

top competitors Learn more  

 
Transamerica 

Smooth Sailing to Increased Foreign Nationals Business Learn about the growth opportunity with these sales tips and case studies from 

Transamerica. Foreign Nationals Producer Toolkit  

Producer Fees Increasing in California Effective March 1, 2015, the California Department of Insurance is increasing producer fees by 

10 percent. Producers who operate within California but reside out of state will be debited accordingly.    

United of Omaha 

Accelerated Death Benefit Rider Approved for Living Promise - California 

Effective December 1, 2014 the Accelerated Death Benefit Rider will automatically be added to qualifying Living Promise policies in 

California.  

Living Promise iGO e-App Update 

The Accelerated Death Benefit for Terminal Illness has been added to the Living Promise e-App on Igo 

An Alternative to ROP Term 

Consider GUL with the Guaranteed Refund Option.  

Guaranteed Refund Option Rider Benefit Column for GUL and GUL Plus 

A new column will be added to GUL and GUL Plus illustrations showing the Guaranteed Refund Option benefit.  

 

 
 For producer use only. Not intended for use by the general public. 

https://t.e2ma.net/click/vqerh/j1qq5p/rn9phc
http://app.sammonsfinancialgroup.com/e/er?s=633486550&lid=384&elq=ad865a432b35407c9e6388b6b8d4f6ec
http://app.sammonsfinancialgroup.com/e/er?s=633486550&lid=412&elq=a0816f85565a4443817767bcb43307ce
http://app.sammonsfinancialgroup.com/e/er?s=633486550&lid=413&elq=a0816f85565a4443817767bcb43307ce
http://view.protective-email.com/?j=fe551777726704797c1d&m=feea1278736d0c&ls=fdeb12787766007b7c127373&jb=ffcf14&r=0
http://click.aglife-email.com/?qs=1fa5b969f9df364d0d07c8946e9ea02ea2215869c949682b80acf38a0af99c9e
http://click.aglife-email.com/?qs=1fa5b969f9df364dbefc6c0167572ce597922748ed739f313c803c89b3dd4560
https://t.e2ma.net/click/vqerh/j1qq5p/zh6phc
http://pruxpress.prudential.com/documents/pruxpress/media/managed/pruxpress/Final_0263728_Pru_Women_Study_2014.pdf
http://www.prudential.com/media/managed/wm/WM-womens-research-summary.html?src=PruXpress&pg=WMResearch
http://www.prudential.com/media/managed/wm/WM-womens-research-summary.html?src=PruXpress&pg=WMResearch
https://t.e2ma.net/click/vqerh/j1qq5p/bzfqhc
http://www.symetra.com/Catalog/LIM/LIM%20-%201251/LIM%20-%201251.3.pdf?utm_source=SilverpopMailing&utm_medium=email&utm_campaign=ELIM-269%201114%20(1)%20B&utm_content=&spMailingID=21696156&spUserID=Njg2MzI4MDQ4ODgS1&spJobID=441395863&spReportId=NDQxMzk1ODYzS0
https://ws.onehub.com/folders/qn5b4brj
http://www.mutualofomaharesponse.com/ct/4313529:12774945229:m:1:370118522:D767978540B6046F05BAFAB4EA8B9BA2:r:subscriber
http://www.mutualofomaharesponse.com/ct/4361382:12813318454:m:1:370118522:15E1FA772B4AE61C873D4D8282B31876:r:subscriber
http://www.mutualofomaharesponse.com/ct/4371139:12819746726:m:1:370118522:0C3BBD114D2F45EFF9785FCCD70BFFFC:r:subscriber
http://www.mutualofomaharesponse.com/ct/4371140:12819746726:m:1:370118522:0C3BBD114D2F45EFF9785FCCD70BFFFC:r:subscriber

